
In this time of unprecedented competition to win work, your competitors are working on ways 
to be better, more persuasive and appealing. This prompted in-depth interviews with over 23 
municipalities, public owners and 24 AEC firms to learn specifically what a winning team looks 
like, from the pre-sell through interview, and debriefs. This is a comprehensive approach to 
improving the current practices of your firm to increase your win rate on project pursuits.

Wish you could know what owners are 
thinking before submitting your 

SOQ for a project?

Now you can!

$49

Order your copy today!
Price includes taxes and shipping.

Payment must accompany order. Please include credit card information, cash or check made out to Small Giants, LLC.
A confirmation email will be sent with expected delivery date.

Name: 

Mailing Address: 

City:                                State:              Zip Code: 

Phone number:                              Email:

Fax order form  to 602.926.2316, email to address below. or mail to Small Giants at 4531 N. 16th St. #124, Phoenix AZ 85016. 
Any inquiries please call: 602.314.5549 or email Jenny at jenny@smallgiantsonline.com

30% of owners say the best way for an AEC firm to establish a 

relationship with an owner is to set up a face-to-face meeting prior to 

the RFQ coming out.

48% of owners say a well-organized SOQ with all directions followed is 

the first thing they notice when reviewing a firm’s SOQ.

70% of owners spend an average of 5-30 minutes reviewing each SOQ.

VISA   Mastercard   Discover   AMEX
Check one:

Card #:

Expiration Date:

Billing Address:

3 Digit Code:

City:                             State:              Zip Code: 

Did you know...

...and so much more.

The Truth Helps  By: Danielle Feroleto, MA, CPSM

Quantity:


